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Petaluma, CA- Intelisys Communications, Inc., the only Master Agency focused
exclusively on supporting the Channel’s top-producing sales agents announced the
promotion of Mike McKenney to Vice President of Partner Sales. In his newly expanded
role, McKenney will continue to lead Intelisys’ recruitment and SWAT efforts, in
addition to expanding Intelisys’ partner sales presence in markets nationwide. “Mike
brings an incredible track record of identifying and supporting the industry’s finest
agents. After fifteen years with Cable and Wireless and almost five years with Intelisys,
Mike has established himself as one of the most effective sales leaders in the channel,”
said Jay Bradley, President of Intelisys Telecom Services.

Intelisys also announced the appointment of Karla Roarty to the newly created position of
Senior Channel Manager, Eastern Region based in Orlando, FL. “Karla brings over ten
years of successful channel management experience and is widely regarded by her
network of independent sales agents as one of the best and brightest in the industry. Like
Intelisys, Karla’s singular focus is to build insanely successful relationships with the
channel’s top-producing agents,” said McKenney.

About Intelisys

Intelisys is the only telecom Master Agency focused exclusively on supporting the
Channel’s top-producing sales agents. We specialize in providing a broad suite of
telecom value-based solutions to ensure the top-producing agent’s success. Our services
include a complete selection of carrier voice and data services, wireless and wired access,



auxiliary services such as voice and web conferencing, mobility solutions, and Intelisys’
proprietary telecom asset management tool, Audex.

Since our inception in 1994, our growth is a result of the unique formula of recruiting
top-producing agents, capitalizing on industry trends, and most importantly, providing
exceptional operational and back-office support. This formula has positioned Intelisys as
the recognized leader in the telecommunications independent sales channel.
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